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million-dollar properties in Hollywood’s luxury market

From early childhood, Jason
Oppenheim has been involved in
real estate, a family occupation that
began with his great-great grandfather in the late 1800s. Jason has
followed suit becoming owner/broker
of The Oppenheim Group in Los
Angeles in 2007. Jason states: “As a
kid, I used to work real estate with
my dad, mom and grandparents. It’s
not just a job, but something that I
do in my spare time. It’s my
passion.”
Jason has one up over other brokers,
as he’s also an attorney and a
licensed general contractor, although
he doesn’t actually build homes.
“These bring a lot of skills and
knowledge that my clients value,” he
notes. His credentials are impressive.
He received both his undergraduate
and law degree at the University of
California at Berkeley graduating
Phi Beta Kappa and first in his class.
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Upon graduating, Jason took a position at O’Melveny & Myers, an international law firm, in their Los
Angeles office representing numerous
corporate clients, such as the former
CEO of Enron Corporation in a multibillion dollar civil class action as well
as the Enron criminal trial. He also
represented Advanced Micro Devices
in a worldwide monopolization suit
against Intel Corporation. Trial work
he has been involved with was widely
featured in several influential
publications.
After several years of successfully
practicing law, Jason partnered with
Joyce Rey, executive director of
Coldwell Banker Previews International in Los Angeles. Jason states:
“After several years, I left law,
traveled and started in real estate. It
was the right decision, as I’m very
happy.” Selling more than $300
million in 2013, the duo fast became

the No. 1 real estate team on the West
Coast.
The Oppenheim Group became a
premier brokerage in Los Angeles
within two years. “My business is
expanding with several associates
that work for me and a great staff,”
says Jason. “We pride ourselves on
our marketing and work with the
nation’s top design firms.”
Jason is a full-service broker who
works with sellers and buyers,
specializing in the Hollywood Hills,
where he lives, and the Sunset Strip,

among other areas. Referrals and
repeat clients constitute much of his
business. Most sales are single-family
homes with 20 percent commercial
sales (four-plexes, large multifamily,
office). He does numerous sales of
architectural contemporaries in the
Hollywood Hills.
Clientele include a younger demographic of 30- to 50-year-old professionals—doctors, lawyers, bankers, executives. He currently has
$121 million in listings and does 30
deals on average a year. Jason has
closed the largest sale ever recorded
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in Sunset Plaza on the Sunset Strip,
as well as the highest-priced sale per
square foot in the Beverly Hills
Triangle off Rodeo Drive. Current
listings include a significant
architectural listed at $9 million at
7000 Macapa Drive and a unique
development of 1⁄2 Block of the
Beverly Hills Triangle for $88
million, one of the highest-priced
properties in Los Angeles. His
properties are frequently written
about in real estate, architecture, and
design publications.

attention to detail and the hours that
he puts into each transaction. Jason
explains: “I brought my legal
acumen to real estate. That has
helped make me successful so
quickly. High-end property sales
usually include lawyers, as well as
brokers, and I can relate to them on
both levels.”

His clients appreciate Jason’s incredible work ethic, his meticulous

jason@estatesla.com
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